Gifting Studio

Colossal Reach of 7.5M
Audience in the span of just
4 Months!

Introduction
Our client runs an eCommerce personalized gift store in India aiming to
deliver exceptional gifting experiences for any special occasion. With the
primary function of offering a variety of products for weddings, anniversaries,
birthdays, and much more, They got a wide range of quality products with
exceptional designs for loved ones. To make their unique products gain more
attention in the digital medium, We were approached.

Challenges
We faced quite a few challenges while dealing with the concerns of the site,
provided the conversions were not happening. To overcome this, the first
challenge was to locate the right target audience. The task of understanding
the demographics and psychographics of the users was undertaken.


With the cognizance of target customers, Designing of a fitting Keyword
Strategy that directs the right audience to the site was the next challenge. In
addition, audiences are to be spotted by establishing real-time marketing
tactics wherein the strategies are focused on current, relevant trends on a
real-time basis.

Approach
To begin with, The SEO audit conducted, disclosed the drawbacks of the
site. The Alien’s Audit and SEO strategies in the presentation were easy to
follow for the clients. We discovered the site to have no conversions nor any
website traffic whatsoever. Therefore, With careful strategizing based on the
existing data acquired, the SEO plan was drafted.

Goal
The goal was simple. 

• To make the site rank better with Paid and Organic strategies which in turn 

brings in more site visitors. 

• Converting these visitors into customers, thereby increasing the overall ROI

SEO Strategy that Works
The Alien’s expertise in Search Engine Optimisation along with the
Data-driven approach for every strategy made a big difference the client was
hoping for.


To ensure that no stone was left unturned, every aspect of SEO that the
client was missing is fixed. Vigorous efforts to elevate the backlinks,
improvement of landing pages and On-page Optimization is executed. 


The worry of having to keep up with the competition has been taken away
from the client’s mind with The Alien’s Competitor Analysis. The precise
monthly report sent to the client is great for focussing on the key issues. The
Alien’s team of experts is well-disposed for timely response to all the queries
the client has.  


What we Achieved?
Within just 4 months of our SEO efforts, the eCommerce site got its success
in the market. The site witnessed results that speak for itself. With our fruitful
keyword strategy, More than 25 keywords have successfully acquired the
first page in SERPs. Overall, 130+ new keywords have ranked for our client
as a result of our strategies.


Almost 2200 Purchases have been made by customers Organically. This is
solid proof of how our SEO efforts have directly influenced the revenue
generated by the client.

Organic search traffic has risen 507% with up to 10,000 users every month,
of which there are 6,800 new users. The SEO expertise of The Alien has
been made explicit with such tremendous results produced.

Paid Efforts that Paid off!
In company with the SEO works, Several Paid campaigns have been run by
us to keep our client at the top of their game. The ultimate upshot of these
campaigns turned out to produce a Reach of 7.5 Million with over 21.4 Million
Impressions. These breath-taking numbers have brought most traffic that
converted. With almost 200k Link clicks per month, The paid efforts really
did pay-off!


Display ads, PPC, Lead generation, Behavioral, Local campaigns, and
spotting look alike audiences in Facebook & Instagram are the Paid
Strategies run by us to enhance the eCommerce site’s progress. 


The ROAS (Return on Ad Spend) percentage scored by The Alien on the paid
campaign is a prodigious 519%. The prevails to be the testament of how
crucial paid campaigns can be in Attracting Potential Customers, Increasing
Sales & Brand Awareness.


The data given below depicts the steady growth of the site in the first three
months:

The Result
To conclude, With more than 7000+ purchases in just 4 months, it is evident
that both the SEO and the paid campaigns took off. We are waiting to witness
the further growth of our client.

